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The State of
Small SaaS Valuations

What bootstrapped SaaS businesses actually sell for in 2026 — built on 651 live
listings and 2,099 for-sale businesses. The real revenue and profit multiples, by
category, and why they're a fraction of the public-market numbers you've been

quoted.
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Executive summary

Search "Saa$S valuation multiples" and you'll drown in numbers built for a different planet: 5%, 8x, 12x ARR
figures drawn from public companies and venture rounds. None of them apply to a bootstrapped business
doing $10k/month. This report is the real thing — 651 live acquire.com listings and 2,099 for-sale
businesses from the BigldeasDB Sell Side and TrustMRR datasets.

2 X 3.4X $196k $122k

Median TTM revenue Median profit (SDE) Median asking price Median trailing-12-month
multiple multiple (P25-P75: $75k-$513Kk) revenue of a listed SaaS

THE NUMBER THAT RESETS EXPECTATIONS
A small SaaS sells for roughly 2x trailing revenue or 3.4x profit — not the 5-12x ARR the internet quotes. The
public SaaS Capital Index sat near 5.5x ARR at the end of 2025; a bootstrapped micro-SaaS transacts at less than
half that, on profit, because a buyer is purchasing an owner-dependent cash-flow business, not a growth story.

What the deal data says

1. Small SaaS$ is priced on profit, not revenue. The honest anchor is 3.4x profit. Revenue multiples only stretch for
high-growth, recurring, low-churn businesses.

2. Category swings the multiple 3x. Al and Shopify-app businesses command ~3x revenue; agencies and ecommerce
get ~1Tx.

3. Size is the strongest driver. External marketplace data confirms multiples climb with deal size — tiny businesses get
tiny multiples.

4. There are two markets. Acquire.com's curated mid-market (median $196k) and a vast micro-flip tail (TrustMRR
median ask just $5k).

bigideasdb.com 2/9



@ STATE OF SMALL SAAS VALUATIONS 2026 BIGIDEASDB RESEARCH - 2026

02

What small SaaS actually sells for

Every listing carries two multiples: what buyers pay per dollar of annual revenue, and per dollar of annual
profit. Here is the full distribution across 633 priced listings — the honest spread, not a single headline

number.
PERCENTILE REVENUE MULTIPLE PROFIT (SDE) MULTIPLE
25th 1x 2.1x
50th (median) 2x 3.4x%
75th 3.1x% 5x

ASKING-PRICE DISTRIBUTION ACROSS LISTINGS

$513k

$196k

$75k

P25 Median P75

The middle 50% of small-SaaS sales price between 1x and 3.1x revenue (2.1x-5x profit). A typical listed business
shows $122k in trailing revenue and $56k in profit — a ~46% margin, which is why profit multiples are the market's real
language.

There's a lot of shill posting and fake MRR wins so I thought that I'd share my losses. This post cost me $350,000.

via r/SaaS
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Multiples by category

The same revenue buys a very different price depending on what kind of business generates it. Recurring,
defensible software earns a premium; services and inventory-heavy models get discounted to near 1x
revenue.

MEDIAN REVENUE MULTIPLE BY CATEGORY
Shopify App

Al

SaaS

Mobile

Marketplace

Content

Digital products

Agency

Ecommerce
CATEGORY LISTINGS REV x PROFIT x MEDIAN ASK
Shopify App 29 3x 3.9x $250k
Al 28 2.8x 4.95x% $193k
SaaS 295 2.3x 3.7x $197k
Mobile 86 2.25x% 3.55x $103k
Marketplace 18 2.05x 4.2% $213k
Content 17 1.7x 1.7x $145k
Digital products 18 1.15x 2.35x $155k
Agency 69 1.1% 2.5x $293k
Ecommerce 56 1x 2.75x% $98k

WHY Al & SHOPIFY APPS WIN THE PREMIUM
Al (2.8x revenue [ 4.95x profit) and Shopify apps (3x revenue) top the table — buyers bet on their momentum
and platform lock-in. Agencies (1.1x) and ecommerce (1x) sit at the bottom: they're people- or inventory-
dependent, not recurring software, so they price near one year of revenue.
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Small SaaS vs public: the multiple gap

This is the single most important chart for any founder valuing their business. Comparing annual-revenue
multiples on a like-for-like basis, the gap between what you read about and what small SaaS actually fetches
is stark.

ANNUAL REVENUE / ARR MULTIPLES — SMALL SAAS VS THE WIDER MARKET

Public and large private SaaS trade on run-rate ARR at 4.8x-5.5x; a bootstrapped micro-Saa$S transacts at 2x trailing
revenue. The takeaway is not that small SaaS is "undervalued" — it's that public multiples are the wrong yardstick.
Marketplace reality, confirmed by independent sources, is a profit multiple in the low single digits.

INDEPENDENT MARKETPLACE / INDEX BENCHMARK SOURCE

. . . L Acquire.com Biannual
Acquire.com closed deals at a median 3.9x profit (SDE) multiple in both 2024 and 2025

) . Acquisition Multiples Report,
(sub-$10M enterprise value); most small deals close within 90 days.

Jan 2026

On Flippa, Saas sold at an average 2.7x profit multiple in 2025 (top quartile 5.8x); small SaaS Flippa 2025 Online Business

typically trades at 2.0-3.5x ARR or 2.5-4.5x SDE. M&A Insights
Profit multiples scale hard with size: ~1.7x under $50k profit, ~2.9x at $50k-250k, ~4.5x at Acquire.com / livmo micro-
$250k-1M — deal size is the single strongest predictor of multiple. Saas valuation, 2026

The public SaaS Capital Index sat at ~7.0x run-rate ARR entering 2025 and fell to ~5.5x by
year-end, down from ~17x in 2022; broader private Saa$S is modeled near 4.8x ARR SaaS Capital, 2025-2026
(bootstrapped) / 5.3x (equity-backed).

Buyers pay premiums for recurring revenue, low churn, growth, and reduced founder- FE International / Flippa
dependency; owner-operated SaaS is valued on profit, not revenue. valuation guides, 2026

Caveat: our figure is a trailing-twelve-month revenue multiple; the index figures are run-rate ARR multiples — directionally comparable, not identical.
Profit-multiple comparisons appear in the table above.
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What drives a premium multiple

Two businesses with identical revenue can sell for double the difference in multiple. Both our data and the
external research agree on what moves the number.

What buyers pay a premium for

« Recurring revenue & low churn — predictability is the whole thesis of a SaaS multiple.

e« Growth — a business growing 20%+ can command a revenue multiple; a flat one is priced on profit.

« Reduced founder-dependency — documented systems, a small team, or automation. Owner-operated tools get
discounted hardest.

« Scale — deal size is the single strongest predictor; larger businesses simply earn higher multiples.

« Defensible category — Al and platform-app businesses (Shopify) attract momentum premiums; agencies and

ecommerce do not.

THE DISCOUNT NOBODY PRICES IN
The mirror image: founder-dependent, no-growth, high-churn businesses sell at the bottom of the range —
near 1x revenue [ 2x profit. If your SaaS is you, a buyer isn't purchasing a business; they're buying a job, and they
price it that way.

I turned down a +$1M acquisition offer for my SaasS. I learned a ton about M&A that I wish I knew at the start.

via r/SaaS
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The two markets for small SaaS

"Small SaaS" isn't one market — it's two, an order of magnitude apart. Knowing which one you're in sets a
realistic price.

Curated mid-market (acquire.com) The micro-flip tail (TrustMRR for-sale)
median asking price - 2x revenue - $122k median TTM median asking price - 3.29x multiple - $247 median MRR -
revenue - 651 listings 2,099 for sale

MEDIAN ASKING PRICE — THE TWO MARKETS, LOG-SCALE REALITY

Acquire.com (curated) $196k

TrustMRR (micro-flips) . $5k

The TrustMRR for-sale pool skews to micro-flips: 2,099 businesses at a median ask of just $5k and $247 MRR —
starter projects and side-hustles changing hands cheaply, often above a 3.29x multiple because the absolute dollars are
tiny. Acquire.com is the graduated market: fewer, larger, vetted businesses. A $10k-MRR founder should benchmark
against the former; a $10k-ARR founder against the latter.

bigideasdb.com 719



@® STATE OF SMALL SAAS VALUATIONS 2026 BIGIDEASDB RESEARCH - 2026

07
How to value your own SaaS

Turning the data into a number for your own business. Start from profit, adjust for the drivers, and sanity-
check against the category table.

A back-of-envelope valuation

1. Start with your trailing-12-month profit (SDE) — owner earnings, add-backs included.

2. Apply the base multiple: 3.4x is the median. Below $50k/yr profit, expect closer to 1.7-2.9x; above, up toward 4-5x.
3. Adjust up for recurring revenue, growth, low churn, and low founder-dependency; down for the opposites.

4. Cross-check the revenue multiple against your category (Al/Shopify ~3x; SaaS ~2.3x; agency/ecommerce ~1x).

5. Remember these are asking prices — closed deals typically land somewhat lower.

EXAMPLE

A B2B SaaS doing $120k revenue and $55k profit, growing modestly with low churn: 3.4x profit =~ $187k, cross-
checked at ~2.3x revenue = $276k. A realistic asking range is roughly $180k—-$280k — right at the dataset
median.
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Methodology & FAQ

Methodology

This report analyzes 651 live acquire.com listings captured by BigldeasDB's Sell Side dataset (asking price, revenue
and profit multiples, trailing-twelve-month revenue and profit, category) and 2,099 for-sale businesses from the
TrustMRR dataset. All figures are medians and percentiles computed directly over the data; revenue and prices are in US
dollars. Asking prices are seller-set and sit at the optimistic end of what deals actually close at. Individual businesses
are never named. External marketplace and index benchmarks were gathered via an automated multi-source research
pass with 3-vote adversarial verification.

FAQ
What multiple does a small Saas sell for in 2026?
The median is 2x trailing revenue or 3.4x profit across 651 live listings, with the middle 50% between 1x-3.1x revenue.

Why is my SaaS worth less than the 8x ARR | read about?
Because those figures come from public companies and venture-scale private SaaS. Bootstrapped businesses under a
few million ARR are priced on profit in the low single digits — deal size is the strongest driver of multiple.

Which Saa$S categories get the highest valuations?
Al (2.8x revenue) and Shopify-app businesses (3x) command the highest multiples; agencies and ecommerce the
lowest (~1x).

How much does a typical SaaS business earn before it sells?
The median listed business shows $122k in trailing-12-month revenue and $56k in profit.

BUILD SOMETHING WORTH BUYING

BigldeasDB turns 1M+ real complaints, reviews and revenue signals into validated SaaS opportunities — so you
can build a defensible, recurring business that commands a premium multiple, not a founder-dependent job.
Explore it at bigideasdb.com.

© 2026 BigldeasDB. Data as of July 2026. Share with attribution to BigldeasDB.
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